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My wife asked me, 
“Noel, how many 
people that bought 
cancer insurance in 
the ’70s do you 
think still had the 
same policies in the 

2000s?” 

I told her my guess would be somewhat south 
of 1 percent. Then I told her about the only 
person I knew who did continue to pay the 
premiums for more than 30 years. 

Back in the 1970s, Elizabeth — a client who is 
now 79 — bought a cancer policy on her and 
her husband, Wayne. She never told him about 
it and continued to pay the premiums every 
month. She knew that he’d be upset at her 
wasting all that money on premiums. 

In the mid-’70s, a cancer diagnosis meant a 
very shortened life expectancy. So the policies 
written back then were very liberal in the 
benefits they paid, much more so than today. 
Most cancers killed the person who had it, so 
the insurance companies figured they would 
not have to pay benefits for very long, based 
on their own actuarial studies. 

But over the last 40 years, tremendous medical 
advances have made it possible for people to 
live with their cancer for many years. 

This is what happened to Wayne. He came 
down with prostate cancer 11 years ago. When 
they found it the cancer had already advanced 
to stage 4. That cancer policy started paying 
for his treatments, treatments that he otherwise 
would not have been able to afford. The 
treatment Wayne is receiving today costs more 
than $10,000 a month. 

Wayne worked all his life in a textile mill 
making mill wages. He doesn’t have that kind 
of money. So the planning his wife did more 

than 40 years ago has kept Wayne alive and 
relatively healthy for the last 11 years. 

He’s 85 now, and he continues to take his 
bride out to eat every day because he still has 
a good quality of life from both a health and 
financial standpoint. 

In my experience, few people plan that far 
ahead. Wayne and Elizabeth have not only 
kept their savings and investments intact, 
they’ve actually been able to grow them over 
the last decade. 

Financial planning is not just for people with 
lots of money. It’s for everyone who would 
like to peer into the future and make 
arrangements for it today. 

Lots of people believe that a financial advisor 
won’t want to talk to you unless you have a 
bank account brimming with money. 

In some cases, they’re right. Many financial 
salesmen who hold themselves out as advisors 
are only interested in the assets you have now 
and how they can arrange for the biggest 
commission possible by investing that lump 
sum you have. 

But most financial advisors are good, honest 
people who only want to do what’s in their 
clients’ best interest. They may charge by the 
hour or even on a subscription basis, but they 
are out there. 

The best place to find one is 
at www.letsmakeaplan.org. There you can 
find a certified financial planner who has been 
trained, has ethical standards to live up to and 
who is obligated to work in his client’s best 
interest. 
 


